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JOgz!

JOBZ! is a Sales Database with Management Aspects

Sales Reps are the source of the data and the primary beneficiaries of it.

Fast, efficient paper workflow- making the sale, turning in the order.

Current, consolidated sales data provides valuable business intelligence.

Some discipline is required for data to remain current.
Jobs and customers are both moving targets.
Data accuracy and maintenance are supported by automation routines in JOBZ!

Collaboration enables sales support to assist in maintaining data currency.
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JOgz!

JOBZ! is a Sales Database with Management Aspects

Sales Reps are able to and should be expected to "manage” themselves.
Most "Management” functions in JOBZ! are available to the individual sales rep.
Sales Reps are responsible for their own data and benefit from its maintenance.

Self-managed sales reps “roll up” to a well managed sales force.

If Management provides direction and communicates their expectations,
JOBZ! can provide both Sales and Management with business intelligence.
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JOgz!

Management Expectations- Two Key Areas

Sales Reps will maintain their own sales Pipeline:

Job status and invoice date for sold jobs.
Status = Working, Shipped or Billed.

Invoice date = Anticipated or Actual (approximate.)

Likelihood of sale and anticipated (approximate) invoice date for Pending status jobs.

Likelihood = No, or Yes, with a percentage of likelihood.

Sales reps will keep accurate, complete Contact Data on customers and prospects:

Including Categories, Market Segments, and Contact History.
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JIBZ! e J0B7!

Jume
San Francisco June 32,101,224
Jim Taylar June
3 Bill=d 592,064
13 Pending F620.491
4 Shipped §402,711
23 Waorking $070,958 Summary view
Management sm Taor e 8210121 by Sales Office
San Jose June $322 342

ObjeCtive' Eric Clapten Juns
Re g ional # et S Business Menu:

Eric Claptan June 3122342

S a I es P i pe I i n e Seattle Junae $272 870 Looking Forward...
Jimnny Buffett June Pipeline ... Summary ... by Office
1 Pending 58,450 I ' '
10 Working 3263.920 ﬁ
Jimry Buffett June 2272870
Jume 2009 Total 52,696,436
July
San Joge July $242 429
Erie Elﬂpt&l"l Jl.ll!,l'
3 Pending $114,881
4 Warking 2927 448
Eriz Clapton July S242.420
Seattle July 3432
Jinmwmy Bulhet! July
1 Pending 532432
Jimirry Butien Jduty d3z43z
July 2008 Tatal £274,861
Grand Total 52,971,297
Page 1 includes: 1} Pending Likely Sales, 2) Working Jobs & 3) Shipped & Biled Jobs will imvoice Date in Gurrent Month JOBZ!
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l Pipeline
June 10, 2008
|

Inwoice Date Sale
June
Thiz Block Design Group - Visions Of Johanna SF Fenamg 50%  §/11/09 §8,950
June Jimmy Buffell Pending 8,950
The Block Design Group - Visions O Jahanna SF Working 601209 523,456
Garden Supply - Up To Me LA 8254444 Working  8M16/09 £28 N04
Buffalo Rome - One Too Many Momings NY 978588 Working  &/18/09 E25 BES
M h d Client, Inc - LA ONE, 3 versions 16p LA 8264245 Working 61619 $16,774 Sales Reps each keep
et od- Garden Retall - JOBZ Enhancements SF 08990 Working  6(16/09 $23,498 their own Pipeline.
R I I U The Block Design Group - Roll Your Cwn 8 264260 Working  &/18/08 $8 9483
o p Garden Supply - Up To Me LA B2G4444 Working  8M18/09 526,092 Manager access
HWH Client, Ine - You're Gonna Make Me Lonesams LA gB2-2667 Workimg G609 512,344 P .
rivileges roll up their
I n d |V|d u al Rilmala RAnH - oy LA 5643739 Working  &/16/08 §73.718 P 9e Ep i
Sales Garden Supply - Up To Me LA 8264444 Working 611609 526,094 Owr! reg|ops, xecutive
June Jmmy Buffett Warking §263.830 privileges include all
Pi pel ines June Jimmy Buffett Total 3272870 regions.
Juns 2008 Tote i The following slides
Jul . g w
34 ’ - illustrate how easy it is
Buffalo Reme - Bob Dylan's 116th Dream MY Pending 5% 7720009 £32 432 for th | A
July Jimmy Bufiett Pendimg £32 432 kor ehsa_ es reTDS' o|'
July Jimmy Buffett Total 232432 eep their own Ipelines
current.
Working Jobs Sort: July 2008 Total $32,432
: Grand Total $305,302
Files Due Today Business Menu:
Clear X
5 Business Summaries - Looking Forward...
Find ——
\C'S INVOICE ADMIN | select X | Pipeline ... Summary i by Office |
oice Billed Pipeline | ... Sum

Ship Inv Shi, Qty. Quote Job#

Page 1 inciudes: 7) Pendng Likely Safes. 2) Wosking Jobs & 3] Shipped & Biled Jobs with fovidce Daie o Coumrant Wonih JOEE!
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Sales Reps keep “Pending” jobs current,
and in their PIPELINE

Click
Pending button

\ | Pending Forecast

11 by Seventeen - Mailing To From Ramona
Control Alt Delete - Forever Young
Database Testing, Inc - Down The Highway

JOBZ! will find jobs with date / status problems and help them make adjustments.

JOBz

Invoice

50%| 8/26/09
8/20/09

9/7/09

Templates Jobs: In Estimating ﬁ Working Tolnvoice Billed Forecastv Pipeline v ... Sum | Push a Month

Pending Status / Invoice Date Problem!

Customer Job Title Rep On Press / Invoice Quoted/FU + Pipeline $ Project
Control Alt Delete - Forever Young 8/10/2009 <Press 8/9/2009 $25,399
24 pages + cover 8/17/2009 < Invoice 8/24/09
Jim Taylor August
B[ Pending II Yes I[ 100% ] << PIPELINE a job with "Yes," and a % of likelihood, and invoice date in the future.
11 by Seventeen - Mailing To From Ramona 8/17/2009 <Press 8/28/2009
24 pages + cover 8/20/2009 < Invoice 8/28/09

— ] Pending %

These jobs are in Pending status, yet have Invoice Dates in the past. You should change either the

them at once. \

Invoice Date or the Status of these jobs, then click Pending again. Click "Push™ to add a week to all of

(" push ) € Cancel )
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JOgz!

PIPELINE a Pending Job

From the Pending list:

I Customer Job Title Rep On Press / Invoice Quoted/FU + Pipeline $ Project
11 by Seventeen - To Ramona 8/31/2009 < Press 7/28/2009 $21,379 0]
24 pages + cover 9/3/2008 < Invoice  9/1/09 De

Jim Taylor

=3B Pending__|| Yes Il 50% M << PIPELINE a job with "Yes," and a % of likelihood, and invoice date in the future.

Also on the QUOTE screen:

Pipeline amount is an average of
the prices quoted, X the % of
likelihood.

It will sort into the month of the
invoice date.

PIPELINE a job with "Yes," and a %
of likelihood, + invoice date in future.
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JOgz!

Working Jobs

Click
Working button \

Working Pipeline Invoice
11 by Seventeen - Just Like A Woman 8/21/09
Abort Retry Ignore - Gotta Serve Somebody 9/3/09
Cantral Al Nalata ThinAae Haua ChanAaad aMmina

JOBZ! will find jobs with date / status problems and help sales reps adjust them.

Status Company Contact JobTitle Sales Rep Press Date / Invoice ...Month
Database Testing, Inc - | Dreamed | Saw St 8/19/2009 LA SF-1 826-3953123

8/24/2009 August 2009351 o [ 1 Working
Jim Taylor Del,

These schedule notes appear in many places- schedule requests, schedules sent to
| Working l I I 0 customers, internal daily schedules an so on.

11 by Seventeen - Just Like A Woman

8/18/2009 NY W-2 8264096 ¢
8/21/2009 August o [ 1 Working
Jim Taylor Message el
[ working |l

Using the buttons below, you can either Push their Invoice Dates to next week or change them all to
Shipped status. Click Cancel to edit them individually.

Until you fix this problem, you will not be able to use the Working jobs sort.

(Shipped \/ Push \( Cancel \
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JOgz!

Business Menu:

Pipeline InCIUdeS Looking Forward...

Pipeline ... Summary ... by Office

e Working, Shipped and Billed status jobs.

With invoice dates in the current month or future months.

e Pending status jobs marked as Likely Sales, with % of likelihood, and
invoice dates in the future.

Pipeline amount for a pending job is an average of the prices for the quantities
quoted, times the % of likelihood.

e Results displayed depend on your access level. Working Jobs Sort:
Sales reps see only their own. Files Due Today Clear X
5 Business Summaries
Managers see their region rolled up. P [ e AL

Executives see all regions. cice Billed Pipeline | ... Sum

bss Ship Inv Shi, Qty. Quote Job#
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Management
Objective-
Competitive
Pricing
Analysis

Lost Jobs Report on
Business Menu

Lost Jobs Report

June 10, 2009

Invoice Dates: 11/7/08 to 6/12/09

Jobs Reported as Lost Billing Press Our Quote @ Lost To Their Quote @

Jim Taylor

Federal Motors - Shelter From The January 2009 SF $21,066 100.0% Nemesis Printing $16,500 82%

Storm These guys are killing me!

Arrowspace - Positively Fourth Street February 2009 SF $17,457 90.0% Loballer Printing $16,850 89%
Just missed it

Control Alt Delete - The Levee's February 2009 SF $16,736 90.0% Nemesis Printing $14,500 78%

Gonna Break FSC paper- couldn't get any.

Cursory Software - Just Like A Woman $17,666 95.0% Usual Suspects $14,000 75%

Five, Inc - Return to Me

More than Enough - Thunder On the
Mountain

Claymore Information Systems - Don't
Think Twice, It's All

Claymore Information Systems - A
Hard Rain's A-Gonna

Control Alt Delete - Time Passes
Slowly

Control Alt Delete - Knockin' On
Heaven's Door

Control Alt Delete - The Times They
Are a

Federal Motors - Gotta Serve
Somebody

Federal Motors - Things Have
Changed

File Edit View, Inc - Lay Down Your
Weary Tune

Five, Inc - Visions Of Johanna

Bell Labs - Lay Lady Lay

Clan Tech, Inc - Stuck Inside Of
Mobile With

Federal Motors - You've Gotta Serve
Somebody

February 2009 SF

86.7% Nemesis Printing
110.0% Nemesis Printing
88.0% Ink Scum Bags
92.0% Nemesis Printing
90.0% Whozits Printing
89.7% Cheapo Printing
90.0% Ink Scum Bags
82.5% Nemesis Printing
82.5% Whozits Printing

90.0% Unknown

We di 5%, but looks like we need to
be belo th these guys.

February 2009 SF $18,034
Note about the quote

February 2009 SF $20,456
UV Job

March 2009 SF $18,164
Should have quoted web

March 2009 SF $18,235
Lost this one because of the schedule
March 2009 W $18,536
Went digital

March 2009 SF $17,681
Need a half web!

March 2009 SF $18,536
Mailing price under $4,000

March 2009 SF $15,342
Quality not the issue

March 2009 SF $17,142
These guys are killing me!

March 2009 SF $11,111
| give up

March 2009 SF $21,925

November 2008 SF
Should get the next one.

November 2008 W

$15,481

$22,256

November 2008 SF

Need to be more aggressive

$19,500

112.0% RRD
100.0% Nemesis Printing

110.0% Ink Scum Bags

100.0% Nemesis Printing

Jobs indicated as "Report Lost" on Quote screen Tracking box or on Pending list.

Page 1

Prices are for Qty.1. Percentages are relative to our Estimate Total Cost.

www.carpedata.com

$15,000 72%
$16,500 89%
$12,580 68%
$18,500 93%
$15,245 82%
$14,500 78%
$14,000 75%
$13,500 73%
$14,258 77%

$10,000 81%

$18,750 96%
$11,500 74%

$17,852 96%

$15,000 77%

JoBZ!

Method

QUOTE Screen:
0 Pending Jobs List
Report Lost

.- 1. Nemesis Printing
Q $16,500 829
These guys are killing me!

The price the job
went for, and the
calculated % of our
Estimate Total Cost
that it represents.




Where is this Business Intelligence?

JOBS i ADURESS | MEMOS ]

B!

SPEX | QUOTE

ORDER | ACE

SCHEDLULE [ BIVOICE | ADRIIN

Proposals

Confirmations

fall | Business

IFvicaes | Summanies

This section visible to Sales Reps & Management _>

This section visible only to Management _>

Explore the options here!

The Business Menu

it

an;

List =—— |

Todayl Weel |

ADDRESS

Proposals I Invoices | Mail l Confirmatid

SPEX I QUOTE | ORDER | SCHEDULEl

H Business l

ADMIN

Looking Forward...

Business Menu Jobs: InEstimating Pending

Working

To Invoice  Billed

Looking Back...
Pipeline ... Summary ... by Office YTD Sales Paper Lost Jobs
Current Month's Sales I ...one Rep Billed Sales | Cust. I Analysis I Commish
Pending Sales Forecast ... by Likelihood Summary by Rep & Customer I Export Jobs .xIs
Booked Sales (Working) Sales by OE Date | Sales/Company | ../Contact | .../ Product

Current Month’s Sales by Ship Month

Budget Analysis

Account Analysis I VA

Annual Sales Budget

Billed Sales with Average

Billed Sales by Quarter

OnPress | InProducon | Quote Activity

Recent Activity | JOBZ! Activity | Customer Activity

Booked Sales Summary by Region

Management

Month End

Billing Detail

Reps Standings

VA I Rep I Office I Press I Plant

Region / Rep / Plant

Regional Summary

Housekeeping / Working | ... Pending | ... Estimating

Production Mgr. Load Lost Jobs
Sales Activity by Query Statement of Account Accounts Receivable
Manager Pipeline by Query Sales Tax Report
Pipeline- Excel I PO List Accounting Summary Accounting Summary .xls
Manager's Job Status Report

www.carpedata.com
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Where is this Business Intelligence? -][IHZI

G ApbrRESSMENU | JoBs | MEmos | |
| ovrr L

v

Account Lists with Annual Budgets 1) Accounts & Prospects ..XLS ...Filtered 2) By Rep/Co.Type Plan Report
$ Plan Repo
3) By Co.Type/Rep 4) Accounts & Prospects by Temperature 5) ...with Account Plans 6) ...without )
$ Plan List

7) Summary: Company/Temperature/Sales Re 8) Summary: Company/Sales Rep/Temperature

. Calendars Appt. Calend Annual Report FY End
Recent Contacts Calendar 30 days prior to: b St B
Jun 12, 2008 |:| Appt. Calendar

Recent Contacts Calendar By CSR

Last Contact Next Contact
Jim Taylor
Wednesday 6/10
Printing Today Spoke Thu, Jun 11
Needs upgrade proposal Proposal

Terry Myers 877-641-0299 User Account
14360 NW Science Park Drive Portland OR 97229

Monday 6/8

Emerald City Graphics JOBZ 931 fof ECG
+ Outlook Plugins

Craig Heisinger 253-520-2600 User Account
23328 66th Ave S Kent WA 98032-1827

Santa Clara Family Health Plan Sent eMail Tue, Apr 28
Anatole Chat gﬁt meeting
Kathleen King 408-874-1998  User Account oW progress
210 E. Hacienda Ave. Campbell CA 95008
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Management Objective- CRM* -][IHZI

e Paperwork Flow & Communications
RFE, Proposal, Order Entry, Confirmations, Author's Changes, etc.
e The JOBS tab:

‘( JOBS ] ADDRESS ] MEMOS ] EXPENSE ] BUDGET 1

e Contact Management:
Prospecting
Marketing
Territory & Account Assignments

e The ADDRESS tab:

| JOBS rADDRESS] MEMOS ] EXPENSE BUDGET

(*Customer Relationship Management) < D
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ADDRESS Contact Management: Sales Automation

This is the
button to send
contact or
appointment
data into
Outlook, and
sync to a PDA.

Google Map _’-:fi- Address 1833

Tab panel: View
of Jobs for this
person, by title,
or by date.
Memos is
correspondence
to the person.  wmm
Delivery is
where you enter
notes that will
appear on
Delivery
Instructions.
Budget sets a
sales target for
the person, that
canrollupto a
company-wide
sales budget.

Click to record a contact made today.

JOBz

Add last contact to History and set a next contact.

L1 | soss | memos | inpUT |
@ Hzme Mr. Rich Text
Title Account Exec

COMPA

| Lnks '

OUTPUT LIST

cempany Database Testing, Inc. Today Saturday May. 2, 2009 Qg
Co Type Adve Last Contact Friday 413 Slear®
Record a last contact _> dF  wa Good Comversation Fing %
with a group of people. — L -
t L ] 1
[Suite) Sulte Noxt Contact| iday| dwk | 2ek] tmo o |[®  Da.
City, State, Tip Los Gatos CA 85034 a— o
L= | Emel Tima  BOOAM  Min
Plan a next contact ﬁ-» 4% ma 5
ity with a group of people g Appcinimant © =i
Fax 408- ’ Wy Corporaie Brochure job specs, broakfast 7

Toll Free BBB-T34-8348
Pagar 408-666-7356
Cawgery [ Proopect ]

cust & 1234507

Tormp. Target I

| JoBs | tdate | MEMOS | nm]ndlm | Budget | Cowarkers | At |

Botes
This area is for general noles aboul the contact. The "History®

Contact’ buttans
Send contacts and appolntments to MS Outlook

Frem this ecrean you can aleo directly access and create
correspondence that remains Enked to this persan.

fiekd is ket automatically by using the "Last Contact” and "Mext |

40 Contast 4302009 Gaod Conversation Will let us quete (=
History &1372009: Spoke Happy with current vendors !

212r2008: Mailing LED Curing

112r2009: Leh Vioice Mai

12/52008: Lef Voice Mail

1118720048: Sent Brochurs

8/19r2008: Mailing LED Curing

BZ62008: Mailing Eqlist :

TI2EA008: Mailng Loop Stitching

BIZ2008: Mailing UV Lincoatad Samals it

@ Frequent List 5 Greating Card List
Jim Taylor
Patai Cline

Marthern
Califarmnia

Jimrny Buffet
Carpe Data

Rich Toxt's Cownrkere

Leots Bidder
Lance Boyle
Max Clearance
Noah Dia

Hans Frea
Richard Haad
Amber Lith
Ruby Lith

Di Lux

Robin M. Blind
Bar Major

Phi M. Goode
Azeours Payable
Al Payalo

Jaan Poal
Serge Protecior
Susia Queus
Recaiving
Cantal Recaiving
Rich Text

B Thepresses

Contact History is kept by clicking the Today button and using
the fields below it, then clicking the Next Contact buttons.

List of all the
people in the
company. Click
on them to
navigate, and
isolate the
company as a
found set.

—TF

Knowledgeable use of this screen benefits the Sales Rep, and by extension, Management

www.carpedata.com
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ADDRESS Categories

Multiple
ways to
categorize
a person.

Visible only to a Manager, takes a
Manager to the Manager Screen- see
Sales Management slide.

Company-wide Segments on this tab.

JOBz

S | soss ] MEMOS ! INPUT ] COMPANY ] LINKS 1 OUTPUT | LIST é? .

Name Mr.

©

Titléd

Rich Text

Company Database Testing, Inc.

Co. Typg~ Advertising
%Fr Address 107 California Street

Pager 408-666-7356

Cust. # 12345RT

Category|  Prospect

,_
JOBS | | date | MEMOS | Notes

Delivery | Budget | Coworkers | Alt.

 Fvo wew [cione (TSR] pm—n

... Regional

X Frequent List

Lead Source Trade Show

o

Segments

(Suite) Suite 4000
- Check all boxes
City, State, Zip San Francisco CA 92124 that apply.
=" Email rich@dti.com Management
Direct 408 395-8183 x123  cell 408 666-7356 Gefines available
selections.
Fax 408-395-0813
Toll Free 888-734-9348 __| Sheetfed

" Digital
> Variable Data
.| Packaging

[] Screen

Notes

Contact” buttons

Former Company

This area is for general notes about the contact. The “History” Z
field is kept automatically by using the “Last Contact” and “Next
Send contacts and appointments to MS Outlook

From this screen you can also directly access and create
correspondence that remains linked to this person.

__ Display
| Flexo

| Mailing

|| Fulfillment

.| Automotive
| | Books

[ Brochures

|| Calendars

[] Catalogs

__| CD Holders
. ClingZ

|| Cut Sheets
[ Direct Mail

|| Envelopes

__| Annual Reports

X Greeting Card List

Birthday 3/14

Check Uncheck Political

*

Check or un-
check a found
set of people.

" lInline
_lInserts

. Invitations

. Magazines
_ |Maps
<|Order Cards
 Pocket Folders
__Plastic

< Political

1 P-O-P
Post Cards
'Posters
'Rack Cards
. Self Mailers
__Shells
__Specialty

Build a marketing
campaign around
these segments,
in combination
with any of the
other categories.

<4—

Regional-specific
Segments are
behind this tab.

Export selected
contact data to
Excel to upload

to an email

campaign  pum

service. -
XLS

Or use the data
to drive a digital
variable data
press.

You are a
printing
company,
right?
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ADDRESS: Merge Mail Capabilities

Build a found set of contacts by category, then send each of them a letter, or post card, or email.

= 1
| I
1 ]
k
- m I |
1535 Lan Cumbnes Rend
ST m MI I Printing Sales Software {28 G, EHRHS
Fesbruary 5. 20 - WEDRELAER
a
Hugh Sstumtion Febnary 26, 20
Fibe Edit Visw, Inc R Fbeucary 238, 20
:g:“lﬂg:w Datakass Testin February 25, 200
Gatos TA 530 18338 Las Teati m" B February 28, 2007
LS GEWSCA®  Togte e ThoBockDesn gl
Huska Hugh, Miwaukie OR 9} raia iy om Serge Projecior
Halg Ambe K FRricayon ¢ BE5: Third Eiresed Diatahess Tasling, nc.
This s an examph - _ San Franciesy CF 1740 Techrology Dr. Suite 100
_— . TP-.‘.*"!‘.I.IIT"I Halla Richard, Helia Ban, San Franciscn CA 34080
dalring i groug First, | ssiected | This is an sxamj Hinlio Heymor,
my Desigras Thi | This is an mxam| eilo Semge.
sagrmant ?n‘yw:ﬁ ::“ﬂm Fiesd, | aobecind This is an axampl
L This i an exsnide of o M Bt selaivl o froen JOSZ!
Then | typed Sis § [ my Dasigrars. 1 detning s g B ket - AN L B Ry
rasult Paronalrg Theie | Eypried i wegrment mm?r-ﬂ ciefining this grou| First, | selecied 8 group of peopls Fst | warisd fo send 8 message (o, incudng you. The oiess for
print @rrwalopes of result Perscnal L ey Designars, Th cefining Tis group e be sxiremely axible, For sxampls, | might wanl | seed 8 printing sampls 1o &
print envelopes | Than | byped Sig SBgMEn. ey Dasigrigrs. Thoiort | can niamdre T Bt oo, O @npand il 1o inchude Prospscts in the Banking
DOr, using tha JOB resut. Personail Than | typsd iif ik
omal to aach rec) O, using tha 50 prinl arealapas | mgl Peroeal Thean I yped this | =
= email e pach re Pl v Pl Perperglign Then | typed this text, & salulation and signo¥, and cloked Prinl. You jand al the ofhems) ans vewing the
Finatty, the contag Cr, using the JO e sl Personaized for you, with my company's letierhead grachics and even my sgnature | can also
car latir bay raing Finally, tw conl amal lo each re Or. using e JO Do enwveiopes O address iabels
e pl il b each re O, using the JO8 o )
rerming me iter | Finaly, thw coni| Finaly, the cond il by ach O, waing ¥ JOBZ) f Bl inlag spabilty, | coukd sbming the paper & send an novadual
Thanks, i lalar b raw : o] 0 el g,
ramind ma latar can later be mm Finally, ha contas
Theards remind me later Can later b remis Firually, the contact history fieid of each recipsent s updated with the cate and susject af s mema, 5o |
- % Thanks, FaeTing me laser I can later be reminded of whai | sent o whom, and when | can even schedule folow-up phore cals o
e = Tharnks, Famired me laled b have @ converaaton aboul il with each rcpienl,
i \ - Tharks,
P e \ \ — Thafiks,
Eric Clapton i\ e Tt ep g L.’ 4
/ Li ) .
Came Data Jim Taylor L 1 2. \ 7. Each letter is signed by
Carps Data e - 4 - .
i Tar s (27 vy the assigned Sales
Carge Data {:""mu | . .
e Jiwi Hindris - Rep. Or, if you like, by
Carpe Data Jim Talar g
Carpa Duls the Sales Rep’s
manager.
—_—
R}
———
——
L]
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ADDRESS: Merge Mail Capabilities

Build a found set of contacts by category, then send each of them a letter, or post card, or email.

5 ®x T Postcards

Han Hugn|

Tom
o JOET

J0z!

AR Lo Curstren Posd
Len Cialow. C4 $51T3

) Al |
Thizm & an au1

[

4 % & Postcards

18232 Lap'a Haad
Lom Slofwn. 4 D203

ke g
This s an sxmmphe of & Masgs e
| chssathy o JOR!

Fired. | usdacied 5 g
B R e e L T ]
ra. Than | bypnd B el and chobes
Frini Yos(and sl 1be ciersl am
“omireing e TR 0 G ki prind

Easily print
out mailing
labels in
standard
office supply

Hug Saturaten
File Eait whew, e
1HI2E Laa Curnbees Momd

Lo Gavice CA, 354001

store formats.

: : e m
e B R P it

Forat, | makes]
i S T
VIO P g e ok
DHMSSEN  yerwing fFe 1Y

TR L Cumbres Hasd
Lum Chebos, 128, XD

arwrinen o wdd s bl
Ttarien
Eria Claphas

| m::alm |
Firailg, i |
uplabedivl  Foraiy he o
i wih|  Hoth Richad
s Tham e axamzin of a kergs ke sent direciiy
Thazes e L
Enc Clapls{
Sre oyl Fini, | sebadied §group of peopis S | sanied ©
o —
— wimwing Fre caecl | rwn mies penl sTesinpes o
ddgs labed
Ml Ben,
Firalty, b1 coniact histody Sk of mack racipisTi s
Tha s s et M |l i e e Ored e o A8 (TR

Pl | sekecind @ proug of
mﬂnnlll.uﬂlm.lrld-! Thasis
bl il chabond Pl Wols| ey Tiagior

"
Finaily, b coninr history Sakd of anch wcpal o
imlaat with s ok o it ol e o

JOz!

AR s Conies. Food
Tharis, Lan Gaarra, O BEL11

sty Bl

Labels

- JE

180338 Lan Cambamn Pros
Lon Garion, TA. 52002

Rictard Hasz
Diaiat<mn Taviag, =
525 BE Laka Floid 012 |
w o ETMT |

Hedo Serpa Serpe Protecios

This is an scampier ol 3 kerge ks Diiase Tastrg, e

#r doacky frow JOBH 140 1“"“11’& Saite 100
S FapOROn LA 408

Fiose, | seimoled & i of peopss the |

wanied ko ward 8 manmge o, inchding

F;ll Than | bypasd this e asd :.‘-I:JH‘
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Allen Wrench

Buffalo Rome

18338 Las Cumbres Road
Los Gatos CA 95033

Receiving- Clan Tech
Clan Tech, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Don Dadudun

Clan Tech, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Les Billings

Claymere Information Systems
18338 Las Cumbres Road

Los Gatos CA 95033

Paige Downe

Claymore Information Systems
18338 Las Cumbres Road

Los Gatos CA 95033

Paige Upp

Claymere Information Systems
18338 Las Cumbres Road

Los Gatos CA 95033

Sarah Bellum

Client, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Greg Gorian

Client, Inc.

18338 Las Cumbres Road Suite
300

Los Gatos CA 95033

George Gorian

Client, Inc.

18338 Las Cumbres Road Suite
3

00
Los Gatos CA 95033

Les Ilzmor

Client, Inc.

18328 Las Clienta Road
Las Clienta CA 95033

Morris Less

Client, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Donatello Nobatti

Client, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Cody Pendant

Client, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Roger That

Client, Inc.

18338 Otro Cumbres Read #12
Lakewood CA 95033

Nozh Vale

Client, Inc.

18338 Las Cumbres Road
Los Gatos CA 95033

Cary Itaround

Client, Inc. Receiving
18338 Las Cumbres Road
Los Gatos CA 95033

Megan Wnoopie

Cursory Software

18338 Las Cumbres Road
Los Gatos CA 95033

Lois Bidder

Database Testing, Inc.
123 Different Street
Brentwood CA 90367

Lance Boyle

Database Testing, Inc.

18338 Las Cumbres Road MS
4

3ed
El Cerrito HI 95033

Max Clearance
Database Testing, Inc.
7525 SE Lake Road #12
Milwaukie OR 97267
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ADDRESS
Sales

Management

Keep private
Manager notes,
and monitor
selected
contacts.

m\ INPUT ] COMPANY \ LINKS \ OUTPUT | LST =

Address Manager Screen

CHANGE TABLE ||/aly [2 2 HELP

Company
Database Testing, Inc. Entertain Assigned Sales Rep: Jim Taylor
Name éﬁccl)lunt Region Northern California
. allenges
Rich Text . ’ i
Reassign CSR George Martin
Account Exec Accounts. Category | Account |
408 395-8183 x123 ———————
101 California Street Suite 4000 T t Target
San Francisco CA 92124 i | emperature | g || v
nch@dtl.com v v Manager Temperature l Hot »* our own
category
Contact History & Notes I Challenge | Reassign I Segments I Housekeeping | Shark List | Budget
Month Year Plant Type Amount Budget Reports
June ))Z ;g:g 3 : s;:ggg d [Rep /Month /Customer /Contact ™= _
Sty . /Month /Rep /Customer /Contact XLS
October X | 2010 SF w $10,000 —
November X | 2010 CAD w $200,000 /Month /Plant /Rep /Customer
December X | 2010 LA S $60,000
X Filtered Budget Reports
Detailed Summary
| | /Rep /Month /Cust /Contact /Region /Rep
/Month /Rep /Cust /Contact /Month /Rep
Last Year Budget $390,000 [Plant /Region /Month
$92,703 YTD $429,386

$ Plan: How to sell Rich Text $390,000
Rich buys the best printing and the best wine.

Filtered Budget Report Title
Jimmy Buffet Only
Budget Year Default 2010

Reset all existing to above year Table

www.carpedata.com
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ADDRESS
Sales
Management

ZI3 | INPUT | COMPANY | LINKS | OUTPUT | LIST = | CHANGE TABLE \

Address Manager Screen
Company
Database Testing, Inc.

Entertain Assigned Sales Rep: Jim Taylor

Name Account Region Northern California

Rich Text Challenges, CSR George Martin

Account Exec Reassign Cat l Account |
ategory

408 395-8183 x123 Accounts. g

101 California Street Suite 400U Target

San Francisco CA 92124 Il Temperaturo | d |

rich@dti.com v Manager Temperature l Hot |

Contact History & Notes I Challenge

Reassign | Segments I Housekeeping I Shark List I Budget I

_ Challenged ® Reassigned

Reassigned From
[Eric Clapton |

Reassign Date
10/6/09
Clear

Set to History

List Reassigned
Reassign Notice

Print Reassign List

Neither Reassign

Accounts
en masse.

Batch Reassignments

Make the Assigned Sales Rep above be the new rep, and Reassigned Rep
to the left be the old rep. Put today's date in Reassigned Date. Then click:

Reassign all contacts in Database Testing, Inc.
to Jim Taylor from Eric Clapton

Build a found set of records, then make the Assigned Sales Rep above
be the new rep, enter a date in the Reassigned Date field, then click:

Reassign all 2 contacts in the found set to Jim Taylor

www.carpedata.com

JOBz




JOBz

The Shark List

e Answers the question: Is anybody calling on...?
e Enables the question: May | call on them instead?
e Encourages competition for accounts.

v JOBS |ADDRESS| MEMOS ] EXPENSE ] BUDGET ] MANAGER m_

Jim Taylor
Wednesday, June 10, 2009

INPUT | LIST =—= lLIST :] OUTPUT ]
Rich Text Database Testing, Inc. |

NewpersoN [ | FND.. [LiSTALL

| Contact Today | Next | Missed I Recent 1 $Plan | Modified Today I Birthdays | /

’ Export/Import Options H Email Rich Text's Info | Shark List |

www.carpedata.com Q I>




JOBz

The Shark List: Account Challenge
A

Who calls on...? These questions are
o also available on the

contact’s Strategic

Name H SEARCH Account Profile,
Request a Challenge : ' accessed on the
Compan le SEARCH
Show Challenges to You pany [App | S“cgg;)any tab. (next

DISPLAY SHARK LIST

Company Name:
Primary Contact:
Why this Account Should Be Assigned to Me:
Describe Our Current Relationship with this Company:
This generates an email to the manager, with list of questions: -> Company's Annual Sales: $ Fiscal Year End Month:
Describe the Company's Industry & Marketplace:
Number of Employees:
Names of Divisions:

The manager then decides whether or not to entertain Number of Facilities & Locations: -
X i Major Products & Recent Product Introductions:
the challenge, and if so, records it on the Sales Recent Financial Performance, Stock Price Trend, Mergers & Acquisitions, etc. :
H Top Priorities of CEO:
Map_agement screen, sets a da_te fOf review, and Products & Services We Offer That They Need:
notifies the current rep by email. This message then Their Annual Spend in these Segments: $
appears on the contact’s input screen: Our Potential Annual Sales: $

Where is their Pain?
Who is Our Competition?

Challenged! What is Their Incentive to Change Suppliers?
Review Ease of Implementation:
9/8/2009 Seasonality of Work:

Profitability of Work:
(etc.)

www.carpedata.com Q I>




Strategic Account Profile

m JOBS | MEMOS

Database Testing, Inc.

i Category

Lois Bidder

s | Account |
Account Exec Hot

$ Plan: How to sell Lois Bidder

Each contact can be set with a sales budget for the year based upon
month-by-month predictions in 4 categories of work.

Web Site
http://www.carpedata.com |
Industry & Marketplace of Database Testing, Inc. FY End
Computer Manufacturer | Jan
# Employees SiC Annual Sales Year Estab. County (HQ)
200,001 | 55-966 | 50,000,000,000 | 1951 | Alameda |
Click here to set all contacts in company with common fields 2

and to create a NEW Company Level Strategic Account Profile below.

Strategic Account Profile -

Company Name: Database Testing, Inc.

Established 1951 =

Sales Rep: Jim Taylor

Our Current Relationship with this Company:

www.carpedata.com

INPUT | COMPANY | LNks | ou

JOgz!

This screen helps a sales rep to
approach a prospect in a
professional manner, with
forethought, displaying knowledge
of the prospect’s needs, and how
those needs can be met with your
company’s capabilities.

Describe Our Current Relationship with this Company:

Company's Annual Sales: $ Fiscal Year End Month:

Describe the Company's Industry & Marketplace:

Number of Employees:

Names of Divisions:

Number of Facilities & Locations:

Major Products & Recent Product Introductions:

Recent Financial Performance, Stock Price Trend,
Mergers & Acquisitions, etc. :

Top Priorities of CEO:

Primary Business Objectives:

Strategies in Place to Achieve these Objectives:

Critical Success Factors:

Performance Indicators:

Issues & Challenges:

Products & Services We Offer That They Need:

Their Annual Spend in these Segments: $

Our Potential Annual Sales: $

Where is their Pain?

Who is Our Competition?

What is Their Incentive to Change Suppliers?

Ease of Implementation:

Seasonality of Work:

Profitability of Work:

Sales Cycle, Accelerators:

Org Chart (Formal) and Informal (Political):

Short Term & Long Term Goals for this Account:

Team & Resources Needed, Management Participation Required:

< L >




Business Letter Templates

N

(53] weur | TEMPLATES

NEW TEMPLATE LIST ALL

Templates are shared by all.

Anyone can "Use" a template as well as create, edit or delete them.

Subject Text
|1 ) Introductory Letter This is to introduce our company. |~ | Edit
Use First, | selected a group of people that | wanted to send a message to, z Del
|2) Follow-up letter Thanks for meeting with me the other day. |~ | Edit
Use | chose this template from the MEMOS database, and addressed it to you, z Del
|3) Cover Sheet Thanks for your interest in JOBZ! Please review the accompanying materials |~ | Edit
Use for more information. — Del

Compose, or hire a professional writer to compose, standard business letters that any of the
sales reps can use when they need to correspond with a prospect.

A sales rep simply clicks Use, then addresses the letter, and prints it out.

www.carpedata.com
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Annual Sales Budget

Sales reps build a budget
One row at a time

One contact at a time

It will all roll up

o)
©

JOBS

| MEmos | INPUT
Name Mr.

Noah Dia

Title Marketing

Company

Database Testing, Inc.
Computer Manufacturer

Address 18338 Las Cumbres Road

Address Line 2

City, State, Zip
- .

Los Gatos

Country:
CA 95033

Email pressok@yahoo.com
Office 408 395-8183

cell 408 666-7356

COMPANY ] LINKE

Fax 408 395-0813
cust. # 051.0004
Category | Account | Temp. | Target |
JOBS [ | date [ MEMOS [ Notes | Delivery | Budget | Coworkers [ Alt. |
Month Year Plant Type Amount
January 2010 PDX w $125,000 |~ |
$Plan Last Year $114,036( Budget $125,000

Budget Report

YTD $49,729

$ Plan: How to sell Noah Dia $125,000
Noabh likes classic muscle cars and plays golf. Has the entire

collateral budget.

www.carpedata.com
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Sales Reps
Can Keep

Their Eyes
on the Ball

ADDRESS List View: $Plan

JOBS | MEMOS 1

Find Select X | XAl |

Thu 6/18 Target
Prospect
Check in What

Need to get qualified for distribution.

Last Year $85,980 YTD $113,066
| Noxt PR IRFS)
Mon 5/11 Target
8:30 AM Prospect
Get meeting What

Corporate Brochure job specs, breakfast

FIND | NEW

$Plan Report

The company-
level plan
enables
strategic selling.

$146,000

Rich buys the
best printing and
the best wine.

Jim Taylor Budget $1,377,500 7 Contacts

$146,000 Abort Retry Ignore

Rita Goodbook
408 395-8183

Budget: $146,000
YTD: $113,066
2008: $85,980

The company-level plan
enables strategic selling.
Since Last Contact: 30 #5

( Red = You are under budget

$631,000 Database Testing, Inc.

Rich Text
408 395-8183 x123

Amber Lith
408 395-8183

Budget: $446,000 Budget: $185,000
YTD: $327,828 YTD: $192,155
2008: $233,759 2008: $34.650
Rich buys the best printing and A budget is month-by-month
the best wine. predictions in 4 categories of
Since Last Contact: 39 #41  work.
Since Last Contact: 80 #5

<+

“$Plan

Report”

$455,500 File Edit View, Inc.

Rachel Tensions
408 395-8183

Hugh Saturation
408 395-8183

Budget: $255,500 Budget: $150,000
YTD: YTD: $505,700
2008: $301,256 2008: $106,278

This is a brief description of The only real question is what
how you intend to sell to this to do next. Though what you
contact. did last year can be
Since Last Contact: 95 #2 informative.

Since Last Contact: 91 #12

Days since last contact

6/12/2009 JoszZ!

www.carpedata.com

Yuri Dickulous
408 395-8183

Budget: $50.000
YTD: $11.11
2008: $164,841

Sales budgets are rolled up
from individual contacts into
company summaries and sales
office totals.

Since Last Contact: 74 #15

A

Number of contacts




The $Plan

JOBz

Set a Budget for a contact in the Budget tab on the ADDRESS input screen.
- Run the $Plan or print the $Plan Report.

- Keep your eye on the plan.

Jim Taylor

Database Testing, Inc.

Rich Text
408 395-8183 x123

Jim Taylor

9/23/2009 Previous Cust. # 051.301796
9/17/2009: Sent Proposal Hecht With it All
8/20/2009: Sent Email Re: Shipping hours

o X a1 Thuon?
Since Last / # 10 44
What Mailing

Result Bud sample

9/23/2009 Previous Cust. # 100061

9/17/2009: Mailing Bud sample

9/16/2009: Good Conversation Will let us quote
9/7/2009: Sent Proposal Down The Highway

4/1/2009: Reassigned From: Jimmy Buffett , Last Year $77,920 YTD $267,386

Reason for the follow-up; something to talk about:

Last Year $37,856 YTD $339,252 Budget
| +1 +30 Digital
Variable Data
Thu 10/22 Target Mailing
Account Fulfillment
Demo
Get meeting What

Need to quote the annual report this year!  why

Budget

Sold jobs from last year and current year total here.

www.carpedata.com

A | INPUT | COMPANY | OUTPUT LIST =—— JOBS | MEMOS | MANAGER Run a screen
Accounts I Prospects Suspects I All Accounts & Prospects I Clear X Find Select X I X All I FIND | NEW view of the
Contact Today- HOT Contact Next I Missed Next Recent I Modified Today I Birthdays I Calendar $Plan.
Company. Name | Omit Select |LastContact | Since Last| # |Next El Temp. Segment $Plan Report
11 by Seventeen o] A Thuen? v [ +1 +30 Demo Paige likes to do Print a hard copy
Paige Turner Since Last /& 10 ; Wed 9/23 Torget Catalogs ever}lfthmg by of the $Plan.
.| 408-395-8183 R e
What Sent Proposal Account
Result Hecht With it All Follow up What

Total will be red until
you meet the budget
with YTD (Year To
Date) sales.

$632,000
Rich buys the

best printing and
the best wine.

$390,000




The $Plan

Jim Taylor

11 by Seventeen o] ] Tthuen?
Paige Turner Since Last / # 14 1
408-395-8183 ‘
What Sent Proposal
Result Hecht With it All
9/23/2009 Previous Cust. # 051.301796
9/17/2009: Sent Proposal Hecht With it All
8/20/2009: Sent Email Re: Shipping hours
Jim Taylor
Database Testing, Inc. O ] Thuen?
Rich Text Since Last / # 14 44
408 395-8183 x123
What Mailing

Result Bud sample

9/23/2009 Previous Cust. # 100061

9/17/2009: Mailing Bud sample

9/16/2009: Good Conversation Will let us quote
9/7/2009: Sent Proposal Down The Highway
4/1/2009: Reassigned From: Jimmy Buffett

m +1 +30 Demo
Wed 9/23 Target Catalogs
Account
Follow up What

Reason for the follow-up; something to talk about.

Last Year $37,856 YTD $302,484 Budget
v I 21 :30 ~ Digital
Thu 10122 - t Variable Data
2 Mailing
Account Fulfillment
Demo
Get meeting What

Need to quote the annual report this year!

Last Year $92,703 YTD $469,386 Budget

J“HZ L]
The "$ Plan"

shows last

year's sales, this

years sales and

your budget for

the contact (in

red until it is

met.)

$632,000
Rich buys the

best printing and
the best wine.

$400,000

$1,032,000

At the bottom of the $Plan will be the rep’s total rolled-up budget.

www.carpedata.com




Sales Budget

Budget Report

Jim Taylor $1,102,000

- Ja

January $435,000

$335,000 Database Testing, Inc.

Rich Text
Phil Thepresses
Noah Dia

$100,000 File Edit View, Inc.

Ken Tankerous

Annual Total for the rep

Total for the rep for the month
February $55,000

$55,000 Database Testing, Inc.

Rich Text
Phil Thepresses

Total for the company Noah Dia
for the rep for the month March $20,000

$20,000 Database Testing, Inc.

ich Text
Noah Dia

$10,000
Total for the contact

Rich Text
for the rep for the month ey $68,000
$60,000 Database Testing, Inc.
Rich Text
June $110,000
$110,000 Database Testing, Inc.
Rich Text
July $152,000
$152,000 11 by Seventeen
Paige Turner
August $250,000
$250,000 11 by Seventeen
Paige Turner
September $10,000
$10,000 11 by Seventeen
Paige Turner
$1,102,000

www.carpedata.com

$10,000 Database Testing, Inc.

Plant sold
into

—

$100,000 SF

$10.000 SF
$20.000 OC
$25.000 SEA

$10.000 LA
$10.000 OC

$10.000 SF

$60.000 LA

$110,000 LA

$152,000 PDX

$250,000 OC

$10.000 LA

JOBZ!




For Managers:

e Budget Tab on Manager screen
&1 | INPUT | COMPANY | LINKS | OUTPUT | LIST === | CHANGE TABLE [ b
Address Manager Screen
Company
Database Testing, Inc. Assigned Sales Rep: Jim Taylor
Name Region Northern California
Rich Text CSR George Martin
Account Exec Category [ Account ||
101 Caliiornia Stioet Suite 4000
alifornia Street Suite Target
San Francisco CA 92124 Temperatur | vet__|
rich@dti.com Manager Temperature
Contact History & Notes | Challenge | Reassign | Segments | Housekeeping
Month Year Plant Type Amount Budget Reports
June [ 20 i E = [Rep /Month /Customer /Contact e
August X | 2010 SF S $10,000
[Month /Rep /Customer /Contact XLS
September X | 2010 LA S $10,000
October X | 2010 SF w $10,000 /Month /Plant /Reg /Customer
November X | 2010 | CAD wo $200,000
December X} 2010 | LA S \ $60,000 Filtered Budget Reports
X| | Detailed Summary
|| /Rep /Month /Cust /Contact /Region /Rep
/Month /Rep /Cust /Contact {Month /Rep
Last Year Budget $400,000 [Plant /Region /Month
$92,703 YTD $469,386 Filtered Budget Report Title
$ Plan: How to sell Rich Text $400,000 «
Rich buys the best printing and the best wine.
Budget Year Default 2010
Reset all existing to above year

www.carpedata.com

JOBz

Budget Reports, including
Excel export.

Filtered Reports allow

you to specify regions,
reps, plants, months or
quarters.

And optionally give the
report a title.

<] L >




Filtered Manager Reports ']HBZ-

Focus on a subset of data
2. Click a report link

Filtered Budget Reports

Detailed Summary
/Rep /Month /Cust /Contact /Region /Rep
/Month /Rep /Cust /Contact /Month /Rep
. [Plant /Region /Month
1. Give it a title
\A Filtered Budget Report Title

NorCal Sales Region, SF Plant, Q1 Sales

m Enter filter criteria and click:

Region [Northern California |
Sales Rep | |‘

Plant ‘
;rej: ] 3. Apply the criteria,
o click Continue
Quarter I W

Year |

Contact

Contact Company |
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Filtered Report Result

To printer or PDF, with title & footer

JOBz

Sales Budget NorCal Sales Region, SF Plant, Q1 Sales
Eric Clapton )
o Sales Budget Jimmy Buffet Only
January $100,000
$100,000 Cursory Software Jimmy Buffett
Megan Wheopie $100,000 SF January $135,000
February $125,000 $10,000 Abort Retry Ignore
$125,000 Cursory Software Caesar Boldly $10,000 SEA
§125,000 Buffalo Rome
Megan Wheopie $125,000 SF )
Allen Wrench $125,000 SEA
March $135,000 February $300,000
$135,000 Synthesystems $50,000 Abort Retry Ignore
Justin Thyme $135,000 SF Caesar Boldly $50,000 SEA
$360,000 Erc Clapton $250,000 Buffalo Rome
Allen Wrench $250,000 SEA
Jim Taylor August $25,000
January $110,000 §25,000 Client, Inc.
$10,000 Database Testing, Inc. Cassar Boldly $25,000 SEA
October §125,000
Phil Thepresses $10,000 SF $125,000 Client, Inc.
$100,000 File Edit View, Inc. Caesar Boldly $125,000 SEA
Ken Tankerous $100,000 SF $585,000 Jimmy Buffett
$110,000 Jim Taylor $585,000
$470,000
Another example, focus on a single rep

Footer shows date, page count and report author. \

Page 10of 1 Source: JOBZ! Prepared October 4, 2009 by Jim Taylor
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Will export data as an Excel file J“HZ!

Spreadsheet that can then be combined with
others and manipulated.

® 00 ~ Budget.xls
> A B c D =
2 2
3 | Sum of Amount M
- - 4 |Month Region alesRe Total
Bkeeplng shark Llst Budget 5 |January Northern California|Eric Clapton [ $ 100,000
6 Jim Taylor 000
7 |[Northern California Total 000
8 |Pacific Northwest [Jimmy Buffett .000
B d R 9 Pacific Northwest Total .000
10 |January Total 0.000
u get eports 11 February Northern California|Eric Clapton 25,000
IR th IC t /C ta t 12 Jim Taylor 45,000
’hd - 13 Northern California Total 70,000
e on us omer on c 14 [Pacific Northwest [Jimmy Buffett 300,000
15 Pacific Northwest Total 00,000
[Month /Rep /Customer /Contact XLS 16 [February Tolal - 470,000
— 17 |March Northern California|Eric Clapton 35,000
18 Jim Taylor 10,000
19 Northern California Total 45,000
[Month /Plant /Rep /Customer 30 T L
21 [April Northern California]Eric Clapton 0.000
22 Northern California Total 0.000
23 April Total 0,000
24 [June Northern California[Jim Taylor 0,000
25 Northern California Total 0,000
26 |June Total 0.000 NL
27 [July [Northern California[Jim Taylor 000
Export Format 28 |Northern California Total 000
29 |July Total 000
1 ® OO Budget.xls 30 August Norhern Califoria[Jim Taylor 000
= 31 Northern California Total 250,000
= A 8 c D E F G H ! B2 Pacific Northwest |Jimmy Buffett 25,000
Contact Company Month Year Quarter Plant Type Amount SalesRep Bocir 3
. - 33 Pacific Northwest Total 25,000
2 Megan Whoopie Cursory Software January 2010 18 S $100,000 Eric Clapton 34 [Augud Total 275.000
3 | Megan Whoopie Cursory Software February 2010 1 SF w $125,000 Eric Clapton 35 _g_Sep(ember Norhem Calfornialdim Taylor 3.000
4 | Judtin Thyme Synthesystems March 2010 1 SF S $135,000 Eric Clapton 36 Northemn California Total 0,000
5 | Justin Thyme Synthesystems April 2010 2 SF w $130,000 Eric Clapton 37 September Tolal 0.000
6 |Noah Dia Database Testing, Inc. January 2010 1 PDX w $125,000 Jim Taylor 38 October Northern California[Jim Taylor 0,000
7 |Phil Thep Datab Testing, Inc. January 2010 1 SF w $10,000 Jim Taylor 39 Northern California Total 0,000
8 Ken Tankerous File Edit View, Inc. January 2010 1 SF w $100,000 Jim Taylor 40 [Pacific Northwest [Jimmy Buffett 25,000
9 Noah Dia Database Testing, Inc. February 2010 1 SEA S $25,000 Jim Taylor 41 Pacific Northwest Total 25,000
10 |Phil Thep Database Testing, Inc.  February 2010 10C ] $20,000 Jim Taylor 42 |October Total _ 35,000
11 Noah Dia Database Testing, Inc.  March 010 1.0C D $10,000 Jim Taylor 43 November 'Mf'om'al-hm Taylor 00,000
12 |Rich Text Database Testing, Inc.  June 2010 2 LA (] $110,000 Jim Taylor 44 Northern California Total 20,000
13 Paige Tumer 11 by Seventeen July %2010 3 PDX D $152,000 Jim Taylor 45 November Total i 39,000 |
14 Paige Tumer 11 by Seventeen August %010 3 0C WF $250,000 Jim Taylor :‘; December |m::°"‘ g:';m“'a[;"’“mfay'm e
15 Paige Tumer 11 by Seventeen September 2010 3 LA S $10,000 Jim Taylor 48 DecemberT Qll em Lalilomia Jo G0.000
16 |Rich Text Database Testing, Inc.  September  "2010 3 LA s $10,000 Jim Taylor 29 16 Tt 5757000
17 |Rich Text Database Testing, Inc. October 2010 4 SF w $10,000 Jim Taylor — 2
18 Rich Text Database Testing, Inc.  November 2010 4 CAD w $200,000 Jim Taylor
19 Rich Text Database Testing, Inc.  December 2010 4 LA S $60,000 Jim Taylor b 1
20 |Caesar Boldly Abort Retry Ignare January %010 1 SEA w $10,000 Jimmy Buffett <« < » »i [ Sheet2 Sheetl J'' & RIS
21 Allen Wrench Buffalo Rome January 2010 1 SEA D $125,000 Jimmy Buffett Ready
22 Caesar Boldly Abort Retry Ignore February 2010 1 SEA S $50,000 Jimmy Buffett "Pacinc Nonnwest r =
23 |Allen Wrench Buffalo Rome February 2010 1 SEA S $250,000 Jimmy Buffett Pacific Northwest .
24 CaesarBoldly Client, Inc. August %010 3 SEA s $25,000 Jimmy Buffett Pacific Northwest Pivot Table
25 |Caesar Boldly Client, Inc. October 2010 4 SEA w $125,000 Jimmy Buffett Pacific Northwest 1
v
)4
| OSCRL [ OCAPS [ @ NUM | \
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JOgz!

It’s a Win - Win

e \What benefits the Sales Rep, by extension and design, benefits Management.
And vice versa.

e Communicate your expectations.

e You have the tools to actively manage Sales & Marketing.

A sure-fire way to spark a

) conversation:
What’s good for the goose, is

good for the gander. Ask one of your sales reps to

bring you their Pipeline.

www.carpedata.com



